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Home Purchase &amp; Mortgage Preparation



www.mortgagewithschneller.com

Jeff Schneller

Corby Mortgage



Illinois Residential Mortgage Licensee,Mortgage Broker License Number MB.0005901, State

of Illinois,Division of Banking,IDFPR, JRTC 100 west Randolph st 9th Floor,Chicago, Il 60601.

Telephone 1-888-473-4848 http://www.infpr.com



Welcome

Thank you for expressing interest in Corby Mortgage Services, Inc. and my services.

Whether you are seeking a mortgage, providing me with a referral, or just want some

education on the mortgage process I hope you find this information helpful.

What you can expect from me is simple:

• I will return your phone calls and emails in a timely manner.

• I will set the right expectation for pre-approvals and once under contract.

• I will communicate in a clear and concise manner with all parties involved.

• I will not only get the job done-I will get it done right!

Thanks again for your time and consideration and I look forward to earning your

business.

Best regards,



Jeff Schneller

Jeff Schneller | NMLS ID 217765

Chief Operating Officer

Corby Mortgage



About Jeff Schneller



My job is to help you select a loan program that fits your needs,

determine a comfortable mortgage payment, run quotes on specific

properties, and shop the market for the best rate available.



Jeff Schneller



Chief Operating Officer, Corby Mortgage

NMLS ID 217765

I was raised in the Beverly neighborhood of

Chicago where I currently reside with my wife

and two children. I attended Mt. Carmel High

School and graduated from St. Mary’s College

in Winona, MN in 1996. I spent a few post

college years in the St. Paul/Minneapolis area

working for a finance company before settling

back in Chicago. In 2000 I began working at

Corby Mortgage as a residential loan officer,

shortly after become sales manager, and in

2006 promoted to Chief Operating Officer.

I have played a key role in the growth and

development of Corby Mortgage, but my main

focus has always been working directly with

real estate agents, home buyers, and home

owners looking to secure the best residential

mortgage solutions.

Jeff Schneller

847-556-1043

708-268-5346

jschneller@corbymortgage.com



So many loan officers have failed or are

out of business these days. The key to my

success has been simple. I return my phone

calls promptly, I offer extremely competitive

rates and fees, I am available to meet with my

clients in person at their home or office, and

I get my clients to the closing table on time.

I appreciate my network of referral partners

as 100% of business comes from real estate

agents and home owners I have helped

throughout the years.



Jeff	
  Schneller	
  	
  |	
  	
  NMLS	
  ID	
  217765

Chief	
  Operating	
  Officer

847-‐556-‐1043



      Housing  Expense  and  Cash  to  Close  Sheet



jschneller@corbymortgage.com

www.mortgagewithschneller.com



	
  	
  	
  	
  	
  	
  	
  Prepared	
  For:	
  

Purchase	
  Price/Appraised	
  Value

Down	
  Payment/Equity

Loan	
  to	
  Value

Loan	
  Amount



$279,900.00

$13,995.00

95.00%

$265,905.00



Program

30	
  Yr	
  Fixed

Rate

4.250%

P&amp;I	
  Payment	
  

$1,308.09

Property	
  Tax	
  Payment

$196.08

Home	
  Owners	
  Ins.	
  Payment

$100.00 Borrower	
  to	
  Select	
  Provider

Home	
  Owners	
  Ass.	
  Dues

n/a

PMI

$108.58

Total	
  Monthly	
  Payment

$1,712.75



Closing	
  Costs



Lending	
  Fees:	
  

Appraisal

Bank	
  Fee/Lender	
  Charge



$945.00

$0.00

$0.00

$0.00



Discount  Points



Flood	
  Cert

Loan	
  Origination	
  

Title	
  Fees

City/State	
  Transfer	
  Tax

Attorney	
  Fee

Total	
  Closing	
  Costs



Pre-‐Paid	
  Items:	
  (not	
  costs)



Tax	
  Escrow	
  Account

Insurance	
  Escrow	
  Account

Interest	
  Per	
  Day

Home	
  Owners	
  Ins.

Total	
  Prepaid	
  Items



Credits



Intial	
  Earnest	
  Money

Add'l	
  Earnest	
  Money

Seller	
  Contribution

Tax	
  Credit

Lender	
  Credit



$3,000.00 estimate

$0.00

$650.00 estimate

$4,595.00

$588.24 (3	
  months)

$300.00 (3	
  months)

$470.87

15	
  days

$1,200.00 estimate

$2,559.11

$2,500.00

$0.00

$2,000.00

$1,764.72 (9	
  months)

$0.00



Total	
  Credits

If	
  Refinance:	
  

Payoff

Balance	
  



($425-‐Pd.	
  Outside	
  of	
  Closing)



$6,264.72

$0.00

$0.00



Estimated	
  Cash	
  to	
  Close $14,884.39

*Tax	
  Credit	
  and	
  Escrow	
  Based	
  on	
  Closing	
  in	
  March.,	
  2017

** This	
  is	
  not	
  a	
  Loan	
  Estimate	
  and	
  to	
  be	
  used	
  for	
  educational	
  purposes	
  only



Mortgage 101



The information provided is intended as a guideline for the

basic understanding of the costs associated with obtaining a

mortgage and purchasing a home as well as introducing some

of the basic terminology.

Lender Fees



This is the actual cost for the loan.

•	 Industry Average: $945



Appraisal Fee



Is an independent valuation of property value.

•	 Industry Average: $425



Title Fees



The closing will take place at a title company. In IL the seller’s

attorney generally selects the title company. Fees vary slightly

depending on property type, location, and purchase price.

Industry Average:



•	 Closing Fee $1,500

•	 Title Insurance $500

•	 Recording $124



•	 Chain of Title $250

•	 Policy Update $100

•	 Endorsements $450



Seller Paid Closing Costs/Seller Contribution

Most lenders will allow the seller to pay for some or all of the

closing costs associated with obtaining a loan. Each program

has specific guidelines so be sure to review with your lender.



Lender Credits



The lender can provide credits to help offset some of the fees

associated with your loan.



Mortgage Products



Your decision will be whether a fixed rate or an Adjustable

Rate is right for you. The following are the most common

products:

•	 30 Yr Fixed

•	 20 Yr Fixed

•	 15 Yr Fixed

•	 Adjustable with the first 3, 5, 7, or 10 Yrs Fixed



Conventional Loan Limits

City &amp; State Transfer Tax Fees



When ownership of property is transferred (sold) the county

and city can charge a one-time transfer tax. Generally these

charged are paid by the seller, however, not always. It is

important to check with your lender or agent.

The city of Chicago has a transfer tax pd. by the buyer and the

cost is $7.50 per $1,000 of purchase price. For example a

$400,000 home would result in a $3,000 transfer tax pd. by the

buyer at close.



Attorney Fee



Using an attorney to review the sales agreement, protect you

legally, and review loan and title documents at the closing is

optional, but highly recommended.

•	 Industry Average: $650



Home Inspection Fee



This is different than an appraisal. A home inspector will not

comment on value, but will report on the overall condition of

the home and highlight any potential deficiencies. This is

optional, but highly recommended.

•	 Industry Average: $450



Maximum loan amounts for Single Family/Condo:

•	 Conventional: 	

$424,100

•	 FHA Financing: 	

$365,700

Multi-Unit properties have higher loan limits.



Non-Conventional/Jumbo Loan Limits



Loan amounts on Single Family properties greater than

$424,100 are considered Jumbo loans.



Minimum Down Payment Requirements



Based on 1-Unit Owner Occupied Properties

(multi-unit and investment properties have different down

payment requirements).

•	 Conventional Loans: 5%

•	 *First Time Buyers: 3%

•	 FHA Loans: 3.5%

•	 VA Loans: 0%

*Restrictions apply, check with your loan officer



Discount Points



The term “point” refers to a percentage of your loan amount

(genrally.125% - 2%) paid at closing for a reduced interest

rate for the term of the loan.

Paying points is entirely optional and a proper break even

analysis should be considered.



Mortgage 101 continued

Pre-Approval/Qualification Letter



After completing a loan application and reviewing your

qualification. I will provide you with a letter needed to

make an offer on a home. I do not charge a fee for

this service.



Locking An Interest Rate



Lock periods are typically between 30 – 60 days.

Longer term locks are available and will most likely

result in a slightly higher interest rate. You can’t lock

until you have an accepted offer.



Fannie Mae/Freddie Mac/FHA

and “the others”



Fannie Mae and Freddie Mac establish guidelines for

credit, income, property type, etc. These guidelines are

considered conventional and most lenders follow them.

Any loan that falls outside of these guidelines would be

considered a non-conventional, portfolio, subprime, or

Jumbo loan.

Jumbo, sub-prime, and portfolio loans don’t follow a

standard guidelines so lender will have different their

own, but similar standards.



Not everyone is eligible for the same rate. Property

type, down payment, credit score, and lock term can

all affect your interest rate offering.



FHA &amp; VA loans follow underwriting guidelines similar

to conventional loans; the main difference is the

government insures the loan.



Earnest Money



Home Owners Insurance



Earnest money is a “good faith” deposit given to the

seller when you make an offer. If you are unable

to obtain financing before the commitment date on

the contract that money is returned without penalty.

Once your commitment date expires (typically 21 – 30

days after your offer is accepted) that earnest money

will appear as a credit at closing and 100% of that

money will be applied towards closings costs or down

payment.



All banks will require that the property is insured for

loss/damage. You will be able to select your own

provider for this service.



Private Mortgage Insurance/PMI



Monthly insurance charged conventional loans when

you put down less than 20%.



Gift Funds for Down Payment



Many people are familiar with traditional monthly PMI,

however, the premium doesn’t need to be factored

into your monthly payment and can be structured

into the interest rate or avoided altogether. Some

popular alternatives are combination loans, Lender Pd.

Mortgage Insurance, or Lump Sum Payment.



Condominium Financing



Up Front Mortgage Insurance Premiums

and MIP



Most loan programs will allow a family member to

provide a gift for down payment. Check with your loan

officer for specific guidelines.



It is important to review condo declarations, budgets,

and bylaws with your real estate agent when choosing

a condo. You are not only buying a unit, you are

becoming part of a Home Owners Association which

controls the common areas. Home Owners Association

dues vary depending on the number of units, planned

maintenance, amenities, ins., etc. It is important to have

a clear understand what your association covers.



On FHA loans an Up Front Mortgage Insurance

Premium is charged at close or financed into your loan

amount.

FHA also charges a monthly Insurance premium.



VA Funding Fee



VA loans require funding fee be paid at close or

financed into the loan amount. VA loans do

not require PMI.



Preparing for Loan Application



Pre-approvals are FREE and applications can be taken over the

phone or online at www.mortgagewithschneller.com.



Documentation for Loan Application

What documentation will be required at time of

application?

1. Income

• Last 2 years W2s

• Last 2 years 1040s (tax returns) if you are:

	 a. Self-Employed

	 b. Own rental property

	 c. Report K1 or Capital Gains

• Most recent paycheck stubs covering the

most recent month

2. Assets

• 2 months bank statements

• Retirement Accounts may be needed to

support reserve requirements

• Source of Gift Funds (if applicable)

• Copy of Earnest Money check

3. Identification

• State or Federal ID

4. Contract

• Executed Sales Agreement

• Executed Property Disclosures

5. Evidence of Home Owners Insurance



What is Important to Tell My Lender

post Application?

1. If your contract is altered in anyway.

Examples would include:

• the closing date changes,

• the purchase price is adjusted

• a seller contribution is added.

2. If you or your spouse is unable to attend the

closing and you intend to have your attorney

use Power of Attorney.

3. If you have recently applied for new credit

not reported on your credit report or if you

apply for new credit during the approval

process. This can delay your closing!!!!!



Client Testimonials



Below are some testimonials from satisfied Corby Mortgage clients.



The customer service that Mr. Schneller

brought to our refi was way beyond anything

I have ever experienced in this industry. He

was both efficient and respectful of our time

during the whole process.

- Michael



Jeff Schneller recently helped us secure a

mortgage for our new home (as well as for

our previous one). He is an absolute pleasure

to work with and helped hand-hold my wife

and I throughout the process. He’s always

available and willing to offer explanations

to the questions that we had. The ultimate

professional, Jeff is someone I would

recommend to anyone who is looking to help

secure a mortgage for their home.

- Tony



Jeff and his team helped me refinance my

home and get me a much better rate than

I was being quoted by another institution.

I am very fortunate for his expertise in the

refinancing process.

- Robert



Jeff was amazing to work with! I was

so apprehensive and fearful about this

process, concerned about my credit and

financial standing - but Jeff made me feel

so comfortable and worked with me. I’m

so grateful I had him to guide threw this

experience

- Gina



Jeff was THE element that made my buying

process as lovely as it was. Incredibly

responsive, friendly, and knowledgeable, I

am extremely happy he was with me every

step of the way. I will tell anyone who will

listen that Jeff is the lender you want when

buying a home!

- Kristine



Jeff was extremely pleasant to work with. He

was responsive to all of the million questions

we had throughout our house buying

experience.

- Joan



Contact Information

Jeff Schneller | NMLS ID 217765

847-556-1043

708-268-5346

jschneller@corbymortgage.com

mortgagewithschneller.com

5215 Old Orchard Rd.

Suite 905

Skokie, IL 60077
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