



  [image: PDF Archive]
  
    

  

  
    	About
	
        Features 
        
          Personal and corporate archive
          Private social network
          Securely receive documents
          Easily share your files
          Online PDF Toolbox
          Permanent QR Codes
        

      
	Premium account
	Contact
	Help
	Sign up
	

  
 Sign in


  



    


  

    
      
        2017 > 
        June > 
        June 14, 2017
      

    


    





    
      JasonCrane RogerVanSluis RealEstateTalkingPoints 5 19 17 (PDF)


    

    
      









        File information

Title: JasonCrane-ShawnThomasEvent-RealEstateTalkingPoints_5-19-17

  This  PDF 1.3 document has been generated by PowerPoint / Mac OS X 10.11.6 Quartz PDFContext, and  has been sent on pdf-archive.com on 14/06/2017 at 16:33, from IP address 173.197.x.x.
  The current document download page has been viewed 361 times.

  File size: 1.16 MB (20 pages).

   Privacy: public file
  
 







        
        
          [image: ]

          

          [image: ]

          

          [image: ]

          

          [image: ]

          

          [image: ]

        
        


File preview

MAY 20, 2017



ROGER VAN SLUIS &amp;



JASON CRANE



LIC. REAL ESTATE BROKER, SFR, REO, GKC, HUD,

RES.NET

I’M SOCIAL!!!

Twitter: @JasonCraneRE

Facebook: JasonCraneRE

WordPress: JasonCraneRE

ActiveRain: Jason CraneRE

LinkedIn: JasonCraneOnline

YouTube Channel: JasonCraneRealEstate
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Disclaimer Statement

■



Jason Crane is a licensed Real Estate Broker in the State of Florida under license number BK3114402. He is a member of the National Association of

Realtors®, Florida Association of Realtors® &amp; the Orlando Regional Realtor Association®. Since 2005, Jason Crane is licensed to buy, sell &amp; lease real

estate properties for another &amp; for compensation.



■



Jason Crane is NOT an attorney, did not go to law school, did not pass the Bar exam &amp; is not licensed to practice law in any state. He cannot give legal

advice.



■



Jason Crane is NOT a professional accountant or Certified Public Accountant. He cannot give professional accounting or tax liability advice.



■



Jason Crane is NOT a loan officer, loan originator, mortgage broker, loan underwriter or member of the National Mortgage Licensing System.



■



Please note, Real Estate Statutes, Laws, Business Customs, Process/Procedures &amp; Practices vary state by state. You must do your own research prior to

investing in real estate. Jason Crane can share general real estate information &amp; his opinions on investing strategies that are based on his own unique

experience. However, individual circumstances, objectives, &amp; financial situations vary. You must retain &amp; consult your own legal counsel, accountant, real

estate agent, home inspector, mortgage broker, loan officer, appraiser, &amp; other competent professional for advice before investing.



■



In the event you incur any losses or damages from your real estate activities, whether tangible or intangible, during or following the seminar, you agree not

to hold Jason Crane or Jason Crane Real Estate, LLC. liable, responsible, or at-fault.



■



Real Estate investing involves inherent risk. Jason Crane cannot guarantee specific results, a particular outcome or a return-on-investment. He also does

not make recommendations or provide customized advice in a group seminar environment, which not be suitable for each individual’s needs. Always do

your own due diligence &amp; do not solely rely on the information that you have been presented.



■



If you would like to learn more about Jason Crane &amp; Jason Crane Real Estate, LLC., please visit www.JasonCraneOnline.com
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Central Florida Real Estate Market

April 2017 – “Seller’s Market”

Data provided by the Orlando Regional Realtor Association, OrlandoRealtors.org



■ Overall median home value of $215,000 for April 2017

■ Home values up 12% year-over-year

■ Inventory down 17% year-over-year

■ Unemployment rate of 3.9%, March 2017 (Bureau of Labor

Statistics) www.bls.gov/

■ Average DOM = 65 days

■ 2.87 months of inventory currently available. Experts say 6

months of inventory is a healthy balance between buyers &amp;

sellers
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Central Florida Real Estate Market

April 2017 (Cont’d…)

Data provided by the Orlando Regional Realtor Association, OrlandoRealtors.org



■ In July 2007, the median home value peaked at $264,436

■ In January 2011, the median home value bottomed at

$94,900

■ Home values are up 126%, since the bottom of the market

■ Home values are still down 22.9%, since the peak of the

market in 2007
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Common Pitfalls as a Real Estate Investor

Page 1



(Not ranked in any particular order)

■ Rushing into making a big decision, especially while under pressure.



■ Relying on the seller or seller’s agent without fact-checking or verifying

for yourself.



Video



■ Trying to do too much by yourself; and not hiring a professional, such

as a real estate agent, accountant, attorney, appraiser, contractor,

specialists, home inspector, and/or mentor.

■ Getting lazy with tenant screening, employment

background checks and references.



verification,



Video
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Common Pitfalls as a Real Estate Investor –

Page 2

(Not ranked in any particular order)



■ Not having a sufficient margin of error or hedge expenses budget

when evaluating a deal. Rehab projects will always take longer &amp; cost

more than you expected.

■ Not asking enough questions, doing enough research or performing

enough due diligence on an investment. Don’t forget to research the

location, neighborhood, surrounding area, school district &amp; dig into

future development plans.

■ Giving up too easily. Becoming discouraged too easily. Most people

quit on the “5-yard line” just before breaking through.
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Common Pitfalls as a Real Estate Investor –

Page 3

(Not ranked in any particular order)



■ Taking rejection personally. You need to have thick skin.

■ Getting too emotionally involved in a deal (or a property). Also, letting your ego or the

agent’s ego or seller’s ego get in the way to signing a deal.

■ Having the expectation that you’re going to “get rich quick”. My journey has taken 13

years &amp; my goal is to buy 1-2 properties, per year.

■ Not understanding the financing/loan terms, your monthly payment or consequences of

an adjustable rate mortgage (ARM).

■ Overpaying for a property, without good reasons. This can happen from using bad comps,

rushing into a deal, miscalculating repairs, having too high maintenance costs or carrying

costs or other factors.

■ Being scammed by a con artist. Learn about the person you are negotiating with or doing

business with. On the internet, you can quickly research people, businesses,

organizations, and charities; and often read reviews, articles, accolades and other

information. In some cases, I ask for references before working with a contractor, tenant

or other associate.
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Real Estate is the IDEAL Investment

■

■

■

■

■

■



I – Income

D – Depreciation, Write-offs &amp; Tax Shelter

E – Equity

A – Appreciation

L – Leverage/Cash-on-Cash Return

Other investment vehicles – Stocks, Bonds,

Commodities/Futures, Forex, CDs, Life Insurance &amp;

Annuities, Ponzi Schemes!, etc.
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